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EFPIA Code regulates interactions

https://efpia.eu/media/24310/3c_efpia-code-of-practice-on-relationships-pharmapluspt-orgs.pdf






Hands on practice 1/3

• Donation/Grant vs. Sponsorship (GSD)

Project Driven Bene昀椀t in Return*

Dona琀椀on NO NO

Grant YES NO

Sponsorship YES YES

* Men琀椀oning the name and/or logo of a funder is not seen as a bene昀椀t in return, but rather as a ma琀琀er of transparency



Hands on practice 2/3

Project Funding vs. Consultancy

a) Project Funding
- Financial or in kind support from industry for projects designed 

and conducted by the Patient Community
- Multi company funding usually required to maintain 

independence of Patient Community
- Proof of evidence required for transparency reasons



Hands on practice 3/3

Project Funding vs. Consultancy

b) Consultancy
- Consultancy/advice provided by patients/patient representatives 

to industry ideas, strategies and projects (e.g. Clinical Trials)
- Independent from GSDs to a Patient Community
- Highly regulated (FMV – Fair Market Value, disturbance fees)
- Executed under Confidentiality Agreement
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